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more serious than the disease itself. 


COMPOUND SYRUP 


OF 


HYPOPHOSPHITES 
“FELLOWS” 


accelerates Convalescence, restores 
Energy and Vitality; and for over fifty 
years has been known as 


“The Standard Tonic” 





Samples and Literature on Request 


Fellows Medical Manufacturing Co., Inc. 


26 Christopher Street, New York, N. Y. 

















The after-effects of Illness are sometimes 
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This simple treatment gives relief 


from pain in Entero-colitis 


nounced muscular rigidity and pain, 

an application of Antiphlogistine 
applied hot and thick over the entire 
abdominal wall, not only relieves the 
pain, but proves a valuable adjuvant 
to internal medication. 
' The sustained heat of Antiphlogis- 
tine produces a depletion of the enteric 
and peritoneal vessels and stimulates 
the solar and hypogastric plexuses. 


In Entero-colitis, or any affection 


I: Entero-colitis, where there is pro- 


involving deep-seated structures, the 
genuine Antiphlogistine, by its peculiar 
property of maintaining a uniform 
degree of heat upwards to 24 hours, 
stimulates the cutaneous reflexes, caus- 
ing a contraction of the deep-seated, 
and coincidentally, a dilation of the 
superficial, blood-vessels. 


Over 100,000 Physicians use the 
genuine Antiphlogistine—it is the 
world’s most extensively used ethical 
proprietary. 


The Denver Chemical Mfg. Company 
New Y S. A. 

Laboratories: London, 

Buenos Aires, Barce 











ork, U. 


Sydney, Berlin, Paris, 
lona, Montreal, Mexico City 






The Denver Chemical Mfg. Co. 
20 Grand St., New York, N. Y. 


Please send me a capy of your 
book, “The Medical Manual”. 


Doctor. 











J uly, 1995 





Ever 
amo 
its i 
cast, 
medi 


4° 





prepar 
tribut. 
home 
servat 
tions 
million 
eannec 
almost 
mende 
plays 
and m 
Nor 
the at 
to ind 
are u 
solven 
adver 
in the 
ways 
the. *' 
eentul 








ef 







MEDICAL ECONOMICS 
The Business Magazine of the Medical Profession 
Rutherford, New Jersey 
Vol. II---No. 10 

July, 1925 








Where Will We Be in 1935 


A Medical Forecast 
John Walker Harrington 
New York 





Every physician has asked himself, probably, how the vast 
amount of advertising appealing to the laity to guard 
its health will affect his profession. Here, then, is a fore- 
cast, designed as an answer to this question, which no 
nedical economist can afford to ignore. 





of American life. Gifted 
writers and talented artists 
prepare its messages which are dis- 
tributed to every office and every 


eo is the dynamo 





home at a cost which amazes con- 
servative nations. Many corpora- 
tions have advertising budgets of 
millions. Steel, oil, safety razors, 
tanned food stuffs and commodities 
almost innumerable are recom- 
mended in skillfully contrived dis- 
plays to the readers of newspapers 
and magazines. 

Nor is this means of attracting 
the attention of the people confined 
to industry, for many professions 
are using that modern universal 
solvent, printer’s ink. Churches 
advertise their services regularly 
in the secular press and often in 
ways which would have shocked 
the-‘‘lords spiritual’’ of the last 
tentury. For instance: One of the 





most successful revivals of religion 
which the City of Baltimore ever 
had was brought about by a co- 
operative advertising campaign of 
various faiths. In it whole pages 
were used, and the Gospel invita- 
tion for the first time in ecclestical 
history appeared among the sports. 
The reverend clergy have taken 
many a leaf from the book of Big 
Business, but never a more valu- 
able one than publicity. 

The medical profession is the 
most cautious of all callings in its 
attitude toward advertising, and 
for very ¢00d reasons. From time 
immemorial it has had to set its 
face against blatant charlatans and 
self-praising quacks. The mounte- 
bank selling his worthless nostrums 
for the cure of all diseases in the 
public square with glare of torch 
and blare of horn, has been sue- 
ceeded by unscrupulous patent 
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medicine makers who exploit. them- 
selves in print, whenever they can. 

Diseussions of the public health 
in the advertising columns of the 
press, until about fifteen years ago 
were confined almost exclusively 
to such gentry and to irregular 
practitioners. Then came re-action. 
Many publishers refused to accept 
advertisements for remedies not 
recognized by the medical profes- 
sion, 

The passage of the Pure Food 
and Drug Act checked the grosser 
forms of imposition and at the 
same time stimulated an interest 
in the standards of both medical 
afid alimentary products. Acting 
either independently, or in asso- 
ciations, fruit growers, canners, 
meat packers, tea and coffee com- 
panies, or cereal breakfast food 
manufacturers issued valuable 
maxims on health and diet in their 
advertisements. Personal hygiene 
was exalted by the tooth brush in- 
terests, by the soap concerns, and 
the laundry machine factories. In- 
jurious nostrums and masked 
narcotics went under the ban. 

Then came such organizations as 
the Life ‘Extension Institute and 
the life insurance companies, which 
printed foreeful advertisements 
telling the people how to live long 
and well. 

By far the most concrete example 
of general health advertising, and 
probably the costliest, is that of 
the Metropolitan Life Insurance 
Company, of New York, which is 
devoted mainly to industrial 
policies. The readers of MEDICAL 
EcoNOMICS have doubtless seen the 
full page advertisements relating 
to the preservation of health which 
this company has been printing for 
several years in periodicals of wide 
national circulation, such as the 
Saturday Evening Post, Collier’s 
Weekly and the American Maga- 
zine. One of these oulletins gave 
a table of the vitamine value of 
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common foods; another extolled 
whole wheat breads; a_ third, 
advocated drinking more milk, 
especially by children; still ap 
other was devoted to periodic 
health examinations; and several 
warned the public not to negleet 
slight symptoms, but to see the 
doctor at once in case of illness, 
Also there was a very complete 
exposition of the nature of serums 
and vaccines and antitoxins, at 
companied by warnings against 
diphtheria and typhoid and other 
insidious diseases with whieh, 
however, it said, the profession 
had the means to cope because @f 
the development of bacteriology. 

Why should a life insurance com 
pany broadcast health education 
for the wide world to read? Did 
the advertisements bring in any 
more premiums? There seems no 
way of exactly checking up the 
results of these announcements 4g 
business getters. They certainly 
produced tons of requests for boo 
lets giving more details about 
health matters, which the company 
had offered to send on request, but 
even the persons who asked for 
them were not considered as ‘‘ pros 
pects. ’? 

The company believes its im 
tensive campaigns have in the last 
few years helped to materially 
reduce the American  mortali 
rate. As it claims one-fifth of the 
population of the country as its 
policy holders it was able to pro 
mote a health movement whieb 
certainly cut down its own death 
claims. It, therefore, seems to 
have more than paid for its aé 
vertising out of the money it 
saved by prolonging the lives @ 
its patrons—and incidentally it 
helped the other four-fifths—wi 
nilly—and even the policy holders 
ir rival companies, 

Unusual phases of cooperation i 
have developed from this cam: 
paign. Large dairy interests liked 





Famous Foreign Physicians on 
United States Tour 














With a view of gathering data on hospital and laboratory methods of America, 
the Brazilian government has commissioned three of its most noted physicians 
to make an inspection trip throughout all the large cities of the U. S., where 
they will be the guests of the American College of Surgeons. From Chicago the 
trio will journey to the famous Mayo Hospital in Rochester. Dr. Benedicto Mon- 
tenegro, who is accompanied by his wife, is professor of anatomy of the Medical 
School of Sao Paulo. Dr. Luiz de Rezendo Puech is surgeon in chief, depart- 
ment of surgery and orthopedic service of children, Central Hospital of Santa 


Casa, Sao Paulo. 
Photo shows Left to Right: 


Paulo; Dr. 
tucky, on inspection trip in Chicago. 


the bulletin on milk so well, that 
they reproduced it verbatim, in 
many periodicals with only a line 
or two of comment of their own 
and ineluding all the Metro- 
politan’s advertising matter. 
Whole wheat flour millers did the 
same; and so the doctrine of pre- 
clinical medicine was spread. 

To all who had adverse criti- 
cisms, the company was able to say 
it did not eare primarily about what 
effect its advice had on commer- 


Dr. Frank 
Paulo, Brazil; Dr. E. S. Salisbury, of Chicago; Dr. 
Luiz de Regende Puech, Sao Paulo; Dr. A. 


Dr. Jorge Campos is also of Sao Paulo. 
lin Martin, Senora de Montenegro, Sao 


Benedicto Montenegro, Sao 
z em ey" of Ken- 
- . Photos 


cial interests. All the material it 
issued was prepared in draft form 
by its own staff physicians; then 
composed by expert copy writers, 
who re-submitted it for the medical 
approval. Many of the bulletins 
were dictated by recognized ex- 
perts of national reputation who 
were retained for that purpose and 
received liberal fees for their 
services. Although the individual 
names did not appear in the adver- 
tising matter, every line was in 
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reality printed with the endorse- 
ment and the approval of high 
medical authority. 

This description of the Metro- 
politan method has been necessary 
beeause it so clearly shows how 
the use of advertising has prog- 
ressed in the last fifteen years and 
because it contains the nucleus of 
a plan which may be operated to 
great advantage in the realm of 
therapeutics, and in accordance 
with the most exact requirements 
of medical ethics, 

So much for the present! 

Now, let us carry this date for- 
ward ten years! Cooperative ad- 
veftising in this year of grace, 
1935, will have reached such per- 
fection that it will be used by 
medical societies and associations 
of physicians to promote the wel- 
fare of the human race, to combat 
error and to place the healing art 
on a common sense, economic basis. 
Periodic examinations of the ap- 
parently well will have become a 
matter of routine in the lives of 
the laity, thanks to advertisements 
by medical societies showing their 
need. 

From the same source will come 
authoritative statements which 
show the errors into which the 
public might be led by the false 


prophets of faith healing and 
psycho-analysis. 
Responsible manufacturers of 


mechanical and electrical apparatus 
for therepeutic purposes will have 
formed an association which prints 
cooperative advertisements, en- 
dorsed by the American Medical 
Association or county societies, in 
which the danger of using such 
appliances without proper super- 
vision from physicians is inc‘ecated. 
The nature of physical force- and 
their relation to the body wi.’ be 
clearly explained. 

In this year of 1935, for instance, 
every layman will have come to 
know that ultra-violet rays do not 








pass through glass, but only 
through quartz, and that unless 
apparatus for using them is con- 
structed on that principle, treat- 
ments administered with it are 
worse than useless. The public 
will have been warned also against 
specious statements of the X-ray, 
Thus with the cooperation of manu- 
facturers and the medical profes- 
sion, all types of therepeutie appar- 
atus will be used with scientific 
skill and for the advancement of 
public health. 

Especially helpful in 1935 will 
have been the entente established 
between the medical profession and 
the makers of biological products. 
This will have been the outcome 
of the attacks of misguided zealots 
who hrd been opposing vaccina- 
tion anu all inoculations against 
disease. 

In well considered advertise- 
ments, prepared »y technical ex- 
perts, and vised bv: medical so- 
cieties, the associated manufac- 
turers of antitoxins, sera and 
vaccines, will be informing the 
general public of the nature of 
their remedies. Short, popular 
slogans will have been adopted to 
impress the facts upon the lay 
mind, and informative. general ar- 
ticles will be constantly appearing. 
As patients do not practice self 
inoculation and vaccination, the 
physicians will be benefitting as 
well as the manufacturers. 

This prognostication for 1935 is 
a projection of real facts, for there 
can be no doubt that the trend is 
in just that direction. It may be 
that even before another decade 
has passed, we shall see medical 
societies advertising their counsel 
for efficient well being to the laity; 
manufacturers of legitimate medi- 
eations and therepeutic apparatus 
in appropriate groups will undoubt- 
edly by that time be advertising 
cooperatively in well planned 
campaigns sanctioned and approved 
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by leading organizations of practi- 
tioners. Medical practice will be 
improved in both quality and 
quantity and best of all the public 
will be safeguarded from imposture 
and the health and happiness of 
mankind increased manifold. 


“No man was ever written out of 
reputation but by himself,” said 
Richard Bentley. 
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Not Zoologically Speaking 


The class of natural history was 
reciting. 

The teacher asked, ‘* Where is the 
heme of the swallow???’ 

A long silence and then a hand 
waved. 

‘*You may answer, Robert.’’ 

“**The home of the swallow,’’ de- 
clared Robert, ‘‘is in the stum- 
mick.’’—The Tom Tom. 
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just this: 


Neither could we! 
**Send me a copy of Medical Economics.’’ 
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Our translator says it means 


Building Practices in Small Income 
Communities 





“How can I build up a paying practice in a poor commu- 
nity?” is a question which often comes to the letter bow of 
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What follows is a composite answer based on the experi- 
ences of successful physicians in both city and country, 
who have solved the problem. While no names are given, 
as the informants requested, many of owr readers may be 
able to make a very close guess as to the identities of those 
who have helped in this survey. 





HILE there are certain 
W communities so poor that 

the entire population 
largely consists of objects of char- 
ity, there are few fields which an 
able and alert practitioner will find 
absolutely unproductive. 

Only a limited number of the 
profession treat wealthy patients 
only, and most of us are in local- 
ities where the average income is a 
four figure one. To admit even 
to one’s self that any field is 
‘hopelessly ‘‘poor’’ is to make a 
discouraging beginning. The field 
may not be sterile nor barren, but 
only lying in fallow or it may 
never have been properly tilled. 
We shall use the expression ‘‘ poor 
community’’ relatively as refer- 
ring to places where the population 
near the office of the physician is 
not large, or where the annual 
earnings of the people are gener- 
ally small. 

Several young doctors who have 
built up good practices in small 
income places lately ascribe their 
success to thorough preparation. 
Although they had expected to go 
to such neighborhoods, they none 
the less completed a four years aca- 
demic course before taking up their 


medical studies. When they ob- 
tained their medical degree they 
spent two years in hospital wards. 
One of them served for more than 
a year in a maternity hospital, for 
he believed that obstetrics should 
be the basis of small town pratice. 
We will call him A. 

His first move was to get a posi- 
tion on the courtesy staff of the 
nearest hospital, ten miles away, 
where he served without pay. This 
brought him in touch with the 
leading physicians of the county, 
and as he was exceptionally able, 
he soon made himself very useful 
to the institution. 

His attitude to his fellow physi- 
cians aided him in finding favor 
in their eyes. One doctor who had 
just delivered a young woman in 
a distant farm house was unable 
to control the hemorrhage which 
followed. He finally went to a 
neighboring home, got the new 
young doctor on the telephone and 
asked him what to do. The di- 
rections which he received were so 
helpful, that the life of the patient 
was saved. In several instances, 
where this newcomer had been 
ealled by persons in emergencies. 
when their own family physician 
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was not available, he spoke in patient wants is personal attention. 
@ [irs of highest praise of the ab- Some older practitioners, confident 
et a rt he told in their keen instincts, and in their 

ese doctors, not the patients, opjiit : : 

. ; y to make a quick diagno- 
about some things he had dis- sis, seem to be casual. As soon 
covered, which would be useful in as A. was consulted by a new pa- 
peting te cases: tient, he went at the case as 


Although A. seemed to be pay- : P 
of ing no attention whatsoever to the aot tear ‘ pore ray Syeda 


li i . Pe 
public, the laity none the less was plete physical examination. 


much impressed by his conduct. v} 4.6 ‘ 

is hospital connection, and his ia pawineg R rngcnendl pris 42°) 
1 . : is patient ri . 
Y, [generous and friendly policy to the If a man had a cold, Dr. A also 


n,. §ptofession, enabled him to receive ; , : 
” Tome consultation fees of moment. found that patch of' psorasis on his 


2€ TB what he had done from the start re6; a the bleeding Pease 
se fwas to thoroughl repare the Which were sapping his vitality. 
ground, first, by abtahuing the best He did not care whether he really 
of training; second, by making paid or not. He realized that just 
sich associations, that his profes- ®% S00n as he knew all about his 
yb: Fsional standing was firmly estab- Patient, he was in a position to 
ey [lished in the minds of the public. make him a permanent member of 
ds. | Now, for the details of his con- his clientele. 

an fiacts with patients. While he examined patients he 


- A. had recognized that what a preached the need of periodic 
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~ Some Do’s of Practice Building 

e@ 

Ys in Small Income Communities 

118 

a 1. Prepare thoroughly. 

Ys . . 

le, 2. Make hospital connections. 

‘ul 3. Cultivate friendly relations with fellow physicians. 
si- 4. Examine patients carefully and’ completely. 

d 5. Preach periodic health examinations and pre- 
in ventive medicine. 

)le 6. Live as nearly as possible according to the stand- 
ch ard of your patients. 

a 7. Keep office equipment up to date. 

nd 8. Remember credit is essential and that the local 


it banker will help you, if he is impressed by your 
business methods. 





9. Collect fees in cash whenever possible. 
Never forget the Golden Rule. 
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Hospital Garden Party to U. S. and Canadian Docte 





A garden party was held at the London Hospital, Whitechapel Road, Lond 
to the American and Canadian doctors now on a visit to London to study En 


methods. 


at the garden party. 


The picture shows a group of American, Canadian and English docto 
In the center is Dr. Charles H. Mayo, and next to him on 


right, Lord Kautsford, Chairman of the London Hospital. 


health examinations with such good 
results that many of them went 
to see him twice a year of their 
own accord, even when ‘‘appar- 
ently well.’’ 

He also spoke of the value of 
preventive medicine generally. 
Thus when there was a typhoid 
epidemic in a neighboring big city, 
many went to him for vaccin- 
ation; and the same attitude was 
taken by his following, if they 
heard of even a sporadic case of 
smallpox. 

One of the holds which the so- 
called healing cults have on the 
laity, is that their exponents give 
close and rather too sympathetic 
attention to the patient. Dr. A. 
did not moon or muse over people, 


or sit and gaze into their eyes, and 
say ‘‘I must sit still for a moment 
and study you,’’ as some alleged 
psycho-analyst would have done, 
but he started right in to do some 
thing, and that in an energetic, 
definite manner. 

His success has been due, in 3 
large measure, to his ability to 
live on the same scale as do those 
persons in moderate circumstances 
among whom he has east his lot 
Although he kept both his home 
and office in a dignified manner, he 
was careful not to splurge, or to 
give the community the impressio 
that he was of finer clay than th 
average citizen. This is an erro 
into which physicians in small i 
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come communities are likely to 
fall. 

In his office equipment and in 
the maintenance of his automobile 
and such matters, Dr. A. was care- 
ful to make adequate expenditures. 


'. He had not much capital, but he 


found that his eredit was very 
good with local bankers. They 
saw, with a vision which is clearer 
than that of many a city financier, 
that in making a loan, the char- 
acter of the man is an important 


» security. 


The close application of Dr. A to 
his profession; his evident ability 
to live within his means; and the 
many evidences they saw that his 


' practice and his income were bound 


to inerease, enabled him to get 
ample accomodations at the local 
bank. Without fully realizing it 
himself, he was being watched by 
leading men in adjacent larger 


communities. 
Although he was on good terms 
with everybody, and attended 


meetings of a local lodge or so and 
went to church, and was in every 
way a good citizen, A. did not put 
the loud pedal on being either ‘‘a 
good mixer’’ or a ‘‘joiner.’’ The 
impression he makes on his neigh- 
bors is that as a doctor he is ‘‘on 
the job’’; one who when called, 
will throw himself into the work 
of helping his patients with all his 
might. 

As far as he can, he collects his 
fees in cash and at times when pa- 
tients most appreciate his services. 
His losses are less than two per 
cent. a year, a showing which al- 
together too few physicians in this 
country, in small communities or 
large, are able to make. 

The career of A. so far is typical 
of that of many other doctors in 
small income communities, with 
whom the writer has been in touch. 
We have in mind two instances, 
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especially, which show the value 
of thorough preparation and of 
close concentration on one’s pro- 
fessional work, irrespective of the 
apparent conditions. 

Dr. B. moved to what seemed 
a very sparse field, but as he had 
foreseen, the town increased in 
size tremendously owing to a sud- 
den real estate boom. His practice 
has grown proportionately with the 
increase in population. 

Dr. C. had served in the World 
War and when the Armistice was 
signed, he felt it was impossible 
to re-establish himself in his old 
location. He remained on the 
other side, took post graduate 
work in European hospitals, and 
on his return went to a small 
country town in New England. 
He followed just such a policy as 
did Dr. A. Now he has made such 
a reputation, that he is called from 
his ‘‘small income community’’ to 
consult with doctors in a thriving 
large city, not far distant, where 
he also has some excellent pa- 
tients. His practice is in a tran- 
sitional stage. He may move into 
the city some day, and again, he 
is well placed as he is and may 
‘*stay put.’’ 

He is following in one respect 
a plan which has been adopted by 
now successful practitioners in 
large cities, that of starting in a 
relatively poor neighborhood, and 
gradually working up to a better 
one through the use of hospital 
connections and by energetic and 
intensive devotion to their calling. 

It is well to remember, though, 
that few localities are static; they 
generally improve with age. 

After all, it is not so much the 
community itself, as the ability 
and the personality of the physi- 
cian, which, as a rule, determines 
the outcome of his efforts to estab- 
lish a lucrative practice. 




















The Doctor and 


His Investments 


Article 7 
Diversifying One’s Investments 


Malcolm L. Hadden 
New York 





HE steam railroads consti- 

tute the largest industry in 

the United’ States and engage 
the services of the greatest num- 
ber“of workers with the exception 
of agriculture. The roads comprise 
about 250,000 miles of line and 
380,000 miles of track. The total 
number of employees in 1924 was 
1,710,296 receiving a total compen- 
sation, of $1,381,117,292. The out- 
standing securities of the roads on 
December 31, 1916, were as fol- 


lows: 
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Total Funded Debt 


Total Capital 


ee ee ee 


During the first period of rail- 
road construction there were com- 
paratively few corporations in the 
United States outside of banks and 
insurance companies. Most busi- 
ness undertakings were carried on 
by individuals or partners and 


what few corporations there were 
were mainly local in character and 
owned chiefly by local residents. 
The first railroads were not unlike 
other corporations in these respects. 
Their lines were short, sometimes 
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tural districts with urban centers 
and sometimes acting as feeders to 
canals. Financing was by means of 
sale of stock alone, the purchaser 
receiving a certificate of owner- 
ship at $100 per share. 

As the country developed, how- 
ever, the demand for funds for 
purposes of railroad construction 
increased tremendously and as such 
funds were not readily available 
in this country foreign money be- 
gan gradually to find an outlet in 


this field. In fact it was this ap- 
mena $7,593,731,500 
eee 1,455,141,559 
cre $9,048,873,059 
ee $9,176,656,024 
iad 2,094,351,413 
a oe 359,645,188 
iaeihes 369,782,898 
Smectin 12,000,435,523 
Lihat $21,049,308,582 


peal for the funds of distant in- 
vestors unfamiliar with local con- 
ditions which was responsible for 
the introduction of the time- 
honored mortgage into railroad 
finance. It was chiefly due to the 
demands of English bankers resid- 
ing in England that this new fea- 
ture was introduced. The proced- 
ure took a very simple form. That 
part of the road already completed 
was mortgaged in order to secure 
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additional funds to finish the line 
or furnish working capital. 

By 1855 mortgage bonds had be- 
come so prevalent that more than 
forty per cent. of the capitaliza- 
tion of all the railroads in the 
United States was represented by 
mortgage bonds. In respect to 
mortgaging property. the roads 
located in the west were more in- 
clined to this method of financing, 
than the roads in the east. The 
eonservative character of New Eng- 
land was traditionally adverse to 


issuing bonds and the west of 
course having greater need for 
funds for deve'opmen: purposes 


was not so inclined to be conserva- 
tive. Some instances are found 
where mortgage indebtedness ran 
as high as sixty per cent. or more 
of the total capitalization. The 
financial structure of the different 
roads was not homogeneous, how- 
ever even in any particular section 
of the country, with the exception 
perhaps of New England. The Chi- 
eago and Northwestern was built 
largely out of stock subscriptions, 
while the Erie as early as 1851 
showed $14,000,000 of bonds and 
only $6,000,000 of stock. Both of 
these, however, were exceptions to 
usual financial capitalizations in 
their respective territories. 

After the panic of 1873 foreign 
investment in American railroads 
was somewhat checked but in the 
course of a few years this dis- 
trust was more or less eliminated 
and the decade of 1880-1890 devel- 
oped into the banner period of 
construction in the United States. 
In this period railroad mileage in- 
creased from 93,267 to 167,191. No 
figures are available as to the 
source of supply of capital during 
this period, but unquestionably a 
large part of the phenomenal 
growth of our transportation sys- 
tem was financed abroad. The 
majority of the stock of the Illi- 
nois Central, the Pennsylvania and 
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the Louisville and Nashville was 
held abroad in the early 90’s. 

Following the panic of 1873 came 
the most disastrous upheaval in 
1893 that this country has ever 
witnessed for its railroads and its 
security holders. Both alike reaped 
the fruits of excessive bond and 
note issues, the interest charges 
could no longer be met out of cur- 
rent earnings. Fifty-seven com- 
panies, involving one-fourth of the 
total capitalization of all the rail- 
roads in the United States and one- 
sixth of the total mileage, had to 
undergo the pains of financial 
reorganization during the years fol- 
lowing 1893. Among them were 
some of the leading systems inelud- 
ing the Baltimore and Ohio, Erie, 
Southern, Union Pacific, Northern 
Pacific and Atchison. In most of 
these cases the failures represented 
stock-watering, stock-jobbing and 
gross financial mismanagement. 
The results were very unfortunate 
for both the stock and the bond- 
holders. As a rule the first mort- 
gage bondholders came through un- 
seathed. The junior bondholders 
and note holders however, together 
with the stockholders bore the 
brunt of the disasters. In the 
sealing down process which fol- 
lowed the reorganizations the bond- 
holders in general were compelled 
to accept substantial reductions in 
their principals and to exchange 
many of their holdings for prefer- 
red stock of low dividend rate, 
while the stockholders were often 
wiped out entirely. 

Beginning with 1898, our coun- 
try entered upon a new period of 
prosperity unapproached by any 
other country in the history of the 
world. It brought great transfor- 
mations in the financial structure 
of railways. It was an era of 
mergers and consolidations. More 
effective and reliable methods of 
financing were employed due in no 
small degree to the granting of 
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gréater powers to the Interstate 
Commerce Commission. Congres- 
sional legislation in 1906 em- 
powered the commission to ‘‘deter- 
mine and prescribe’’ just and rea- 
sonable rates, while the burden of 
proof was placed upon the carrier, 
which in the meantime was com- 
pelled to adopt the rates on order 
of the commission. Legal interpre- 
tation of the reasonableness of 
rates today is of the greatest im- 
portance and it is a rather inter- 
esting development that the Inter- 
state Commerce Commission which 
was originally formed to protect 
the public from the railroad is now 
4 
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exercising its power in the interest 
of the railroad in so far as regula- 
tory activity will assist in main- 
taining, properly the financial 
integrity of the railroad company. 

Inasmuch as the subject of rail- 
road securities is so large we have 
merely taken up in this first article 
a broad outline of the history of 
railroad construction and finance. 
In our next article we will deal 
more specifically with the manage- 
ment, maintenance of property and 
earning power in its relation to the 
various securities to be found in 
the capital structure of the modern 
railroad. 








**Overcapitalized’’— 


based on profits.’’ 


value of the property. 
**Block’’— 


Financial Terms Defined 


A company with more securities outstanding than it is able 
to return interest or dividends upon. 
defines overeapitalization ‘‘as that condition in which the par 
value of the securities of a company exceeds their actual value 


‘*Capitalization of Earnings’’— 

The issuing of securities based upon a corporation’s earning 
ability; the issuing of securities upon which reasonable rates 
of interest or dividends ean probably be paid from earnings, 
rather than making such issues equal in face value to the actual 


A ‘‘block of stock’’ or a ‘‘block of bonds’? means a 


One financial authority 





considerable amount of such security bought or sold in one 
transaction. The sale of 5,000 shares of stock at one time 
would be considered as a ‘‘block.’’ Sometimes, when the 
securities of a corporation are offered for public sale or sub- 
scription, a certain amount of stock is required to be purchased 
with a given amount of bonds; these combinations of securities 


are known as ‘‘blocks.’’ 




















Englishman: ‘‘What’s the best 
way to make an Englishman happy 
in his old age? 

All-American: ‘‘Tell him a joke 
when he’s young.’’—The Tom Tom, 





Kirst Cannibal: ‘‘The Chief has 
kay fever.’’ 

Second Cannibal: ‘‘Serves him 
right; we warned him not to eat the 
grass widow.’’—The Tom Tom. 
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The Fourth Dimension in Medicine 


C. Ward Crampton, M. D. 
New York 





This is a corking exposition of just what pre-clinical-medi- 
cine 1s and how it should be practised. It is written by the 
Director of the Health Service Clinic at the New York 
Post Graduate Medical School. 
much mooted question yet published and is the third in 
Dr. Crampton’s series for MEDICAL ECONOMICS. 


It is the best answer to a 





HAT is the answer to a 

W auestion which often occurs 

both to the medical profes- 
sion and to the laity? 
What effect will the health 
examination have on the pocket- 
book of the physician? If he is 
going out to make everybody 
strong will he not work himself 
out of a job? 
On the other hand the question 
may arise—‘‘What is this health 
examination anyway? Is it merely 
another device of the doctors to 
get you into their offices?’’ 
And now the specialist—‘‘ What 
is there in it for the specialist; 
is this just another specialty in 
medicine??? 
These questions are being asked 
fairly and unfairly. Let us con- 
sider them as fair questions and 
answer them to the best of our 
ability and we trust, to the satis- 
faction of all. 
In the first place, it is the duty 
of the physician to advocate the 
health examination, regardless of 
whether or not he is injuring his 
pocketbook. He has no right to 
make the question of his personal 
disadvantage a barrier to human 
progress. 
But will the health examination 
teally decrease the physician’s 





work? Other advances of medi- 
cine were objected to for the same 
reason. Many physicians fought 
against vaccination, for they had 
been busily engaged treating small- 
pox. The germ theory was actively 
combated for this and other rea- 
sons. : 
The same motive caused the 
weavers of England to raise up and 
destroy the new and improved 
looms; the cotton gins were barred 
in the South; every advance has 
been resisted by the trade union 
impulses, but progress has not been 
materially delayed; more weavers 
and cotton pickers have been em- 
ployed and the number of physi- 
cians is growing with each medi- 
eal victory. This perverted labor 
union idea is groundless. 

The health examination does 
good; it is inevitable. Therefore 
get in line with progress. It will 
not put the doctor out of business. 
It will postpone deterioration and 
death but the work of postponing 
deterioration and death is to be 
done by the physician; if he does 
not, some other kind of scientist 
will arise and take up the task. 
There is more work to be done. 
All eventually die. The doctor is 
the only professional man who 
must inevitably lose his fight but 




















20 MEDICAL ECONOMICS 


U. S. 
Doctor 


to Fight 
Malaria 
in 

Jugo- 
Slavia 


Dr. L. D. Fricks, 
head of the U. S. 
Government Malaria 
Health Control work, 
has been drafted by 
the League of Na- 
tions for service in 
fighting Malaria in 
Jugo Slavia. He re- 
cently departed for 
Belgrade on the S.S. 
President Wilson. 
He is here shown 
with his wife and 
son who will accom- 
pany him as far as 
Venice, Italy. 


P. & A. Photos 








the greater the success of the 
health examination, the longer the 
fight will be waged, and there will 
be only a change in the nature of 
part of our labors. 

The new field will increase and 
we hope that the old field will 
diminish with our success. We 
have merely found a new kind of 
service. We should not hesitate 
to adopt it any more than we 
should hesitate to cure a patient 
beeause his fees will cease. 

As regards payment, we need 


have no additional worry. We 











shail be as much underpaid as we 
always have been and those who 
are overpaid will continue to be 
overpaid as before. The only phy- 
sician who will lose will be the one 
who fails to adjust himself to 
changing conditions. 

The health examination brings 
to the physician an entirely new 
field—optimum health and health 
in great abundance. The Chinese 
have a name for it—Keong Jong. 
The wise man is no longer satis- 
fied with fairly good health, he 
knows the difference between aver- 
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age and optimum. He wants vigor, 
power, efficiency and happiness, the 
fruits of superior health. 

The doctor of yesterday knew 
nothing about optimum health. He 
never knew he could lengthen the 
lives of his patients by good health 
management. There are ways of 
diet, exercise, life management, 
and the removal of unnoticed pre- 
cursors 6f disease which will con- 
firm this superior and much desired 
state. 

The health faddists have already 
entered this field. The natural 
health and diet systems, physical 
‘feulturists,’’ colon washers, and 
beauty mongers; all of these have 
the ear and the pocketbooks of the 
public. They all deal in half truths 
and muddle along prosperously. 
When the true gods are ready the 
half gods go. 

The field of constructive health 
will be part of the doctor’s duty 
and service. Here I might give 
you a definition of a new term: 
‘*Constructive medicine is that 
branch of science which deals with 
optimum health and the method 
or obtaining it.’’ 

‘*Should I specialize, in health 
examinations?’’ The answer is— 
No. You may specialize in health 
service, pre-clinical medicine, con- 
stitutional disease and constructive 
medicine if you like but do not 
specialize in health examinations, 
for the health examination is only 
the beginning of a health service; 
moreover, do not specialize in this 
field until you know what it is. 

The one who will first practice 
health service will be the special- 
ist in constitutional disease. He 
knows best the X, Y, and Z’s of 
the disease alphabet and is most 
anxious to know the A, B, C, D, 
and E’s ete., which begin the steps 
toward chronic diseases. He will 
first see the opportunity and will 
be the first to render good service 
in much needed research. 
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The next will be the general 
practitioner of the old family type. 
He will give health examinations 
to the whole family. This does not 
mean that he will give rhubarb and 
soda to Mrs, Jones when he calls 
upon Johnny Jones, ill with 
measles. It means that he will 
have Mrs, Jones come to the office 
and give her the good hour’s care- 
ful attention. He will learn a 
great deal more about Johnny’s 
prospects and future when he has 
tackled his mother’s kidney and 
his father’s asthmatic allergy. He 
will be the farthest to advance 
because he will have a clear pic- 
ture of the whole family tree in- 
stead of an isolated contact with 
only one of its fruits, an inestim- 
able opportunity for research in 
pre-clinical medicine. 

The next most promising start 
for pre-clinical medicine is in the 
field of the child specialist. He 
ean earry along his babies in good 
health well into childhood. Many 
are already giving this service on 
an annual fee basis. At present 
there is no one who can follow 
him up and take care of the child 
during the run-about and pre-school 
age. The pre-school specialist and 
school child specialist is almost 
here. He will however, not be 
merely an examiner for pediculi 
and adenoids. He will be a spe- 
cialist of child life and will in- 
elude diet, growth, endocrines, 
allergy, recreation, individual exer- 
cises, etc., etc., for he will take 
care of the whole child, not only 
his diseases. 

Those who will practice this 
health service will find it a trying 
but fruitful field of service. They 


must know all the present day - 


medicine and the new methods of 
pre-clinical and evnstructive medi- 
eines as well. Mo one man can 


know everything in every field and 
(Continued on Page 42) 






























Serving Patients and Physicians 
Equally 


Lee W. Paul, M.D. 


Ilwaco, Washington 





The writer touches a new thought, the rendition of com- 
plete service means giving perfect service to patient and 


physician alike. 


He believes those doctors serve best who 


care for the interests of the sick man and his medical at- 


tendant with equal solicitude. 





F the several medical publi- 
O cations coming to my Office, 

two invite my particular 
attention, the Journal of the 
American Medical Association, and 
MeEpicaL Economics, 

By reading the former, and 
applying such information as is of 
use in my Own practice, I am able 
to render service to my patients. 
By reading and applying the infor- 
mation in the latter I am giving 
service to myself. 

I presume it is this service to 
himself that brings upon a phy- 
sician such criticism as ‘‘commer- 
cializing the practice of medicine.’? 
The physician’s service to himself 
not only includes his particular 
means of making his practice pay, 
through his methods of collecting 
accounts, of bookkeeping, and the 
like, but also the pleasant diversion 
of taking care of well selected, pro- 
ductive and hardy plants in his 
garden of investments. To procure 
such a garden there must be some 
type of ‘‘commerce’’ in his prac- 
tice. 

In the early years of my practice, 
service to my patients was prac- 
tically my sole aim, and service to 
myself was left to take care of 
itself. As I now regard matters 
I realize that the service formerly 


rendered was not complete service. 
While there was a wonderful satis- 
faction in knowing that I was of 
such value to my clientele, I now 
feel doubly grateful by the knowl- 
edge that I ean still serve my 
patients and at the same time can 
serve myself. 

With the passing of the years, 
the disappointing features of prac- 
tice have become indexed in my 
mind, and I now regret that years 
ago I did not consider more eare- 
fully the BUSINESS of the prac- 
tice of medicine in its broadest, 
yet honest sense. This I consider 
to be the COMPLETE SERVICE 
TO ONE’S PATIENTS AND AS 
COMPLETE SERVICE TO ONE- 
SELF. 

Service to patient may mean a 
rational prescription, or a_ per- 
functory visit. Complete service 
means taking the patient as a 
whole, as a real human being, and 
endeavoring to get at the bottom 
of not only his illness, but going 
further and doing for him what 
you would want done for yourself. 
If you do not overlook anything 
you make him not only a satisfied 
patient but a friend of the entire 
medical profession. 

In my mental index of dis- 
appointing features in practice one 
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stands out prominently. The ger- 
eral practice of medicine is ax 
inexact science, especially in tha: 
important part which most inter- 
ests the patient, getting well in the 
promptest and most satisfactory 
manner. 


Not only must diagnosis be cor- 
rect and treatment efficient, but we 
must understand the _ patient’s 
psychology. We must always 
regard his viewpoint. 

For example, there may be occa- 
sions when we think our services 
should be terminated. We feel that 
as the patient has recovered, our 
services are no longer required and 
we discontinue our visits. How 
chagrined we are later to find the 
patient thought we had not com- 
pleted our work, and that, either 
other medical advice had been 
sought, or some neighbor had ad- 
vised some remedy to the virtues 
of which the patient ascribed the 
final good result. Your medical 
attention, from our professional 
viewpoint was complete, but we 
overlooked that necessary personal 
attention which would crystalize 
our results into complete service. 

Profiting by such experience, it 
should be our endeavor to always 
keep the patient under observation 
for a few days after convalescence 
is thoroughly established so that 
he will feel that it is our desire to 
render complete service. 

Again, the practice of medicine, 
being an inexact science, does not 
show a distinct line of demarca- 
tion in the matter of so-called 
‘‘ecommercializing.’’ What to one 
might seem commercializing is 
good practice to another. 

As an example consider treat- 
ment of disease by use of serums, 
vaccines and the like given sub- 
eutaneously or intravenously. By 
this method we feel that we are 
ecmbatting disease efficatiously and 
that the patient is the gainer. But 
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in employing these measures what 
is to determine when we step over 
the line into commercializing? 


What is to indicate whether we 
should use such treatment daily, 
semi-weekly or weekly? 


Obtaining a satisfactory result 
will of course be the aim, but are 
we always sure that such favor 
able result might not have 
occurred anyway? In some in 
stances the laboratory will answe 
our question. It may be a rathe 
fine point. ’ 

I think we must determine it by 
the satisfaction of the patient 
Complete service means a gratefu 
patient, 

Should the value of our service 
be expressed in terms of so much 
per visit, when we are attending 
a patient with an acute, critical 
or prolonged illness? Why not see 
such patient as frequently as wé 
think necessary, or as the patient 
or family may desire and make 2 
fee commensurate with service 
rendered, using as a basis the fee 
for one visit, but ‘‘throwing in?” 
some of the extra visits? 

This may sound like charging a 
the traffic will bear, but it is not 
so intended. It is sage advice to 
start early in one’s career to plan 
to take all the traffic one can bear, 
and by rendering such excellent 
and complete service, keep suchi 
traffic where it belongs, that is, im 
your professional channel, and not 
in the ‘‘trade’’ channel. Oné 
should ever remember that. per4 
sonal service may extend beyond 
medical service. : 

Complete service to one’s clien4 
tele brings complete service to one4 
self. We may work harder, yet it 
will not seem harder, for there will 
be compensation in money and 
satisfaction, and in pleasing othe 
we please ourselves. 


{Concluded on Page 48) 
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N the treatment of an acute illness such as pneumonia, or 
typhoid fever, should the physician charge for every visit, 
This thought 

to patient and physician. 
import. 


professional man, the lawyer. 


acter of the case. 
eounsellor at law. 


Stealing Thundepm 


or should he send a bill for a lump sum, representing what 8 
° . re 
he believes to be the value of services rendered ? ; 
is suggested by Dr. Lee W. Paul of bill 
Tiwaco, Washington, in an interesting article in MEDICAL 
ECONOMICS on the best methods of giving complete service = 
in 
It raises a question which may prove of far reaching law 
Let us take a lesson out of the book of that suecessful 
When we go to his office once all 
or twice, he charges us $5.00, $10.00, $25.00, or what not, or | 
according to the importance of the advice given and the char- sid 
No measly $2.00 or $3.00 charges for the his 
Is V 
On the other hand, if we hand him a case concerning which 
we must of necessity consult him frequently, he carefully keeps alt 
tabs on the AMOUNT OF TIME he and his office force have reg 
devoted to the case and charges accordingly. Time consumed affa 
in consultation personally or over the telephone, the writing of to — 
letters, dictation of briefs, consultation with lawyers on the cire 
other side, the hours consumed in looking up the law, in trying ay 
and 


the case, in court, are all charged up against the client and 
made PART of his basis for charges. 
Further you pay for the time of his assist- 
ants, be they lawyers, clerks, stenographers 
or process servers. ~ 


- + 


Then before sending you the bill, the fed 
lawyer considers the importance of the case, ' 
the amount of money involved and the gen- 
eral aspects. His bill depends on all the fea- 
tures mentioned. 

The successful lawyer charges 
and collects $500.00 for a case far 
more frequently than the success- 
ful physician charges $200.00 and 
often he does not collect. 

How many doctors make their 
eharges along lines laid down by 
the attorney? Very few. 

In the pneumonia ease, for in- 
stance, the physician may wish to 
see the patient half a dozen times 
a day. He may wish to spend 
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hours in that patient’s sick room 
so that he may be present in the 
event of some critical upset. 









Not a smile in this bunch of ten husk 
test, New York, during 1925 Baby E 
Harlem Health Center. 
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Some men are constrained because they feel they cannot 
justly bill the patients for so many visits. Others make the 
frequent calls and only include one or two daily calls in the 
bill. 

Is not human life of more value than any legal matter? 

Is not the preservation of the existence of a loved one of 
infinitely greater worth than winning or compromising any 
law suit? 

Why, therefore, should the doctor not take into account 
all the details of his own work, of his office nurse, or assistant, 
or his wife, who is often nurse and assistant in one, and con- 
sidering the great value of the service he has rendered, make 
his charges a stated sum accordingly, even as his legal brother 
is wont to do? 

The thought is worthy of serious consideration. For 
altogether too long a period the physician has neglected to 
regard ordinary business methods in the conduct of his own 
affairs, especially his charges. Here is an example. He agrees 
to perform a certain operation upon a man in comfortable 
circumstances for $100.00. The doctor earns about $15,000.00 
a vear out of which he pays office expenses, chauffeur, nurse 
and maybe technician, ete. He must earn about $45.00 a day 

for eleven months in a year to do this. 
[rouble Consider the time actually consumed by 
the examination, operation, the after calls, 
the dressings, the cost of assistance, the time 
of chauffeur and all and see where the doctor 
comes out with his $100.00 charge. 

He really loses money. 

Is it not wise, therefore, for physicians to 
tear out that page regarding the proper 
method of charging clients from 
the lawyer’s book and paste it in 
their own? 

If they would do so and then 
follow the lawyer’s advise and 
\ precept, charges would be made 
-}\ on a _ business basis. There 

/ would be no under or over charg- 
ing and in the long run patient 
and physician would be better 
satisfied. 

After all, satisfaction is one of 
competed in the Health Con- the greatest attributes in the 


Their photo was wwe at the 
. P. & A. Photos world. 















The Fable of Worldly Wisdom 


Edward N. Reed, M.D. 
Ocean Park, Calif. 


eians who began Practice at 
the same time in a thriving 
Western town. 

Dr. A. was a thorough Student 
and a hard Worker. He had him- 
self earned the Money for his Edu- 
eetion «nd when he finished his In- 
ternship, in a large City and County 
Hospital, he had very little of the 
Coin of the Realm in his posses- 
sion. He rented two Modest Office 
Rooms in a Busy part of the Town 
and bought from a Mail Order 
house, on the Monthly Payment 
Plan, some Useful but Ugly Furni- 
ture and Equipment. 

He soon began to get Industrial 
accident cases and to Confine the 
Wives of Working Men. He drew 
no Color line in his Office, and the 
Different Odors of Humanity often 
pervaded his Reception Room. The 
Clear-flax rugs on his floors were 
Well Fitted for the Dusty or Muddy 
Boots which Crossed them, and he 
realized that the Blue Jeans and 
Gingham Dresses which daily sat on 
his plain Oak Chairs would feel Ill 
at Ease in Overstuffed Plush Rockers. 

He studied his Cases, he did Ex- 
cellent Work, and his reputation as 
a Good Doctor brought a sprinkling 
of the more Intelligent and Affluent 
People. As the years went by, he 
was Increasingly Busy and he made 
a Very Fair Income. 

His Classmate, Dr. B. was Fi- 
nanced by his Father and had In- 
terned in a well appointed Private 
Hospital. Here he had learned, 
along with a fair amount of Medi- 
cine and Surgery, how to handle 
My Lady and the Tact which pleas- 


PU ciees were once two Physi- 


ed Bank Officials and Manufactur- 
ers. 


Upon locating, he selected a Good 
Suite in the best Office Building in 
town: and the Oriental Rugs, Stand 
Lamps, Draperies and Pictures in 
his reception room all harmonized 
with the Period Furniture. There 
was Quiet, Dignity and Refinement 
throughout his Offices. 

He joined the Country Club and 
interested himself in the Social Af- 
fairs of the Upper Strata. 

He was good of heart and thor- 
oughly interested in Medicine, and [yin 
when Patients of the Poorer Classes 
strayed into his office, he treated 
them Kindly, but with an Unconsci- 
ous Reserve. Perhaps it was this re- 
serve, perhaps because of feeling III 
at Ease in such Uneccustomed Sur- 
roundings, perhaps because of both; 
at any rate, Few of the Poorer Peo- 
ple sought his Aid. 

One day, after Several Years of 
Practice, Dr. A. ealled at Dr. B’s 
office on an Errand and while he 
waited, he Meditated on the Differ- 
ence in their Settings, their manner _ 
of handling Patients and their Cli- | 6, 
entele, sic k- 

Their Business finished, they chat- froice 
ted as old Classmates do, and com- ‘eve’ 
pared Notes. As Dr..A. rose to go,’ _ 
Dr. B. remarked: ‘‘ Andy, you know 4 
Twice as much Medicine as I do; 
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than 
you see Twice as many Patients and| fside 
you do Twice as many operations. said: 
You work Twice as Hard as I do'ever! 


and don’t have Half as much Recre- §° &¢ 
ation. But I make Twice as much -# 
Money as you do;—and yet, I don’t " 


know but you have the Best of it.’’ 
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with its laurels by the 
election of Miss Flor- 
2 Rena Sabins, Phy- 
siologist at Johns Hop- 
kins Medical School at 
Baltimore, Md., to Life 


which terminated 
its annual meeting re- 
She is the first 
chosen in the 
sixty-two years of the 
Academy’s life and is 
noted for her work with 
blood cells. Photo shows 
Miss Sabin in the Lab- 
oratory of Johns Hop- 


kins. 
P. & A. Photos 


\ Dr. A. Mused as he drove back to 
is office. ‘‘ Bill certainly has more 
Money and more Play than I have. 
But I Love Medicine and I Love to 
Help People+No, I would not 
change Places with him. I get more 
real Medicine, more Scientific Stim- 
ulus and Development than he does 


Remember the Oriental story 
about the king and his doctors? 
One doctor approached the king’s 
sick-bed slowly and in a solemn 
voice said: “O King, you will 
finever die.” Whereupon the king 
«Bignalled to the executioner to take 
that doctor out and behead him. 
The second doctor, much wiser 
than the first, approached the bed- 





and| fside briskly and in a hearty voice 


ions. 
I do 
ecre- 
nuch 
lon ’t 
."9 


aid: “O King, you'll live for- 
‘ever!” That made the king feel 
‘fs0 good that he appointed the doc- 
or to a high office and heaped 
riches upon him. 
A. Wyatt Tilby, writing from the 
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and that’s the Real Joy of Life for 
me. 

‘¢Still I must Admit, that View- 
ed Through the Window of the Box 


Office, the MORAL is—IT 
DOESN ’T MAKE SO MUCH DIF- 
FERENCE WHAT YOU KNOW, 
AS WHO YOU KNOW.’’ 


The Busy Life Forever 


actuarial point of view, says that, 
as a rule, “distinguished men” live 
longer than “ordinary men” and 
also that “men of action” approach 
closer to the centry mark than 
“men of the contemplative type.” 

He argues then that men who 
come into close contact with life 
are destined to have more of it. 
Men like soldiers, statesmen, popes 
and archbishops are quite apt to 
live longer than artists, musicians, 
authors, scientists and _ saints. 
Judging from Tilby’s viewpoint, 
physicians should live forever, but 
unf rtunately they pass on years 
befire they should. 





Watching the Dollars Grow 
Florence E. Stieler 


New York 





Would you like to know the ins and outs of a safe compul- 
sory savings plan. Miss Stieler, manager of the New Busi- 
ness Department, Railroad Co-operative Building and 
Loan Association, tells very clearly how the physician can 
save money and make it, at the same time purchasing his 


home. 





*T has been said that physicians, 
nurses and teachers are among 
the most improvident people. 

Having been a teacher, experience 

and a large acquaintance among 

that profession forces me to agree 
where teachers are concerned; 
having had a nurse sister I am 
aware of the spending procelivities 
of nurses; th.e aforementioned 
sister having married a physician, 

I know that there is at least one 

in that profession who does not 

save the proportion of his income 
which he should, or could easily 
save. 

There is no question but that 
we all have the desire to save. We 
feel confident that at some time 
we will start a savings account but 
the years slip. by quickly without 
having done so and we awake with 
a start, when we realize that per- 
haps all we have to show for years 


of labor are clothes and a few 
hundred dollars worth of furni- 
ture. 


There are more than 10,000 in- 
stitutions scattered throughout the 
United States which were organ- 
ized for the sole purpose of help- 
ing people not only to save system- 
atically, but to own their own 
homes. These are Building and 


Loan Associations. 





Although Building and Loan 
Associations were established in 
this country almost a hundred 
years ago, a few years after the 
savings sanks, they are not as well 
known. This is no doubt due to 
the fact that they have spent less 
money on advertising and also that 
many of them have not cared to 
expand since they preferred to sup- 
ply the demands of the people in 
their immediate neighborhood. 

All Building and Loan Associa- 
tions are organized under the laws 
of the various states and all come 
under the supervision of the State 
Banking Department. While they 
vary slightly, in principle they are 
the same. Since it is better to 
take a concrete example and since 
my connection is with one of the 
largest Associations of this kind 
in the United States, permit me to 
explain the workings of the Rail- 
road Co-Operative Building and 
Loan Association. 

People who join such an asso- 
ciation are called members. Some 
members join because of the at- 
tractive rates of dividends paid, 
and also because of the compulsory 
savings plans offered. Others join 
because of their desire to own a 
home. 

(Continued on Page 30) 















































yul- 
WSi- 
md 
can 
his 


Loan 
1 in 
dred 
the 
well 
e to 
less 
that 
d to 
sup- 
le in 
1. 
ocia- 
laws 
come 
State 
they 
y are 
ar to 
since 
f the 
kind 
ne to 
Rail- 
and 


asso- 
Some 


e at 
paid, 
ilsory 
3 join 
wh @ 








July, 1925 MEDICAL ECONOMICS 


7 








Introducing the Original 
SOLLUX LAMP 


to the American Medical Profession 


IX adding this radiant Heat Appa- 
ratus to the family of HANOVIA 
Quartz Lamps, the Alpine Sun, Luxor 
and Kromayer, a strong therapeutic 
combination is made. 


Featured here is the SOLLUX Desk 
Type Lamp; compaé, convenient and 
easily prescribed—mechanically con- 
Struéted to meet properly and effec. 
ively the clinical need f « Radiant Heat RE Se NEMS TaN 
HANOVIA _) meesiwitain npvinn 
and descriptive literature 
CHEMICAL & MANUFACTURING CO. REQUEST SET 70 
Chestnut St. & New Jersey Railroad Av., Newark, N.J. 
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Watching The Dollars Grow 


(Continued from Page 28) 


Membership is obtained by sub- 
seribing for shares. In our Asso- 
ciation there are two’ classes — 
SAVINGS shares and REGULAR 
shares. A SAVINGS share ac- 
count operates like an account in 
a savings bank or a special inter- 
est account in a commercial bank. 
One dollar will open the account 
and deposits may be made at any 
time and in any amounts. Divi- 
dends at the rate of 5% have been 
paid since 1890. 

The REGULAR shares have been 
earning 6% dividends for many 
years. Under this plan the mem- 
ber subscribes for a certain num- 
ber of shares and pays for them 
over a period of twelve years at 
the rate of $1.00 per month per 
share. There is no limit to the 
number of shares for which one 
may subscribe and the minimum 
number is one. This is the compul- 
sory savings plan. While the mem- 
ber may withdraw his funds be- 
fore maturity, if he withdraws 
them before the shares are five 
years old a small portion of the 
dividend is forfeited; if he fails to 
make a payment any month, a 
slight fine is imposed. It is inter- 
esting to know that very few peo- 
ple allow themselves to be fined 
and that a very small proportion 
withdraw their funds before ma- 
turity. This plan works out very 
much like an endowment insurance 
policy except that it matures eight 
years earlier. 

If a member wishes to accumu- 
late a thousand dollars in twelve 
years all he need do is subscribe 
for five shares and make a pay- 
ment of $50.00 a month; $2,000 
requires a payment of $10.00 a 
month; $5,000 requires a payment 
of $25.00 a month. Many people 
take out shares for young children 





so that their college educations are 
assured. 

Building and Loan Associations 
make loans on property located 
within a limited territory, in our 
own case the distance being within 
a radius of fifty miles of the Asso- 
ciation’s office. The amount of 
mortgage granted is approximately 
60% of the appraised value of the 
property to be held as security. 
The Association loans on houses 
already built or on those which 
are to be erected. 

A one payment loan is made on 
houses ready built. If the house 
and land were worth $10,000 the 
Association would loan approxi- 
mately $6,000. The mortgage 
would be repaid in 11% years on 
the basis of $60 per month. 

If the prospective home owner 
is going to build his house, the 
money would be advanced in three 
(sometimes four) installments as 
the building progresses. On a 
$6,000 mortgage, $2,000 would be 
advanced when the building had 
reached the stage of having the 
roof on. The member would start 
to repay this mortgage on the 
basis of 1% or $20.00 a month. 
When the house had the white 
mortar on, another advance of 
$2,000 would be made. That would 
increase the mortgage to $4,000 
and the monthly payment would 
become $40.00. When the house 
was completely finished the bal- 
ance of $2,000 would be paid to 
the owner and the re-payments on 
the mortgage would be increased to 
$60.00 a month which would be 
continued until the mortgage was 
fully repaid, about 11% years. 

While the Association takes only 
a first mortgage, it does not object 


(Continued on Page 47) 
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STLE'S Foop COMP 


FOR SUMMER COMPLAINT 
Dr. Louis Fischer in his text 
book, ‘‘Diseases of Infancy 
and Childhood,’’ recommends 
for a baby under one year of 
age, the use of NESTLE’S 
MILK FOOD as follows: 
Nestlé’s “Milk Food, 2 tea- 
spoonfuls; Water, 8 ounces. 
Warm in saucepan until it 
boils, feed 3, 4 or 5 ounces 
every few hours. 


Nestlé’s Milk Food. 








ed 
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SUMMER 
DIARRHEA 


N this condition there 

is a gastro-intestinal 
disorder due to the 
toxins generated from 
the bacteria in milk. 
Many, many physicians 
throughout the country 


take no chances in 
treating their acute 
milk inféctions and 
summer complaints— 


they immediately pre- 
scribe 


estlés Milk Food 


THE SAFE FOOD 


Mail coupon today for your supply of Nestlé’s Milk Food 
It is sent without charge to any physician 


NESTLE’S MILK FOOD COMPANY 
130 William St., New York, N. Y. 
Please send me, without charge, Full Size Package of 
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Financial Department 


The purpose of this column is to provide the physician-investor with 

reliable investment information and to help him in choosing sound 

securities that meet his requirements. Each month we will review briefiy 

the financial situation and outlook and answer several questions of 
general interest on investments. 


URING the past month the 
normal influences which tend 
to slow up business at this 
season of the year became evident 
without however, appearing to 
develop anything more than is 
naturally to be expected during 
the warm summer months. 
Among the major industries a 
number are doing much better than 
had been expected, particularly 
building construction, railroad 
transportation, the manufacture of 
automobiles, and the making of 


prices for both stocks and bonds 
continue at extremely high levels. 
Stock quotations are now at levels 
never before reached. Every one 
of the recognized industrial stock 
indexes has recently registered new 
highs. It might be pointed out 
however that while this means 
that prices for any given group of 
diversified common stock issues 
have been higher than ever before, 
it does not necessarily signify that 
the selling prices of the stocks are 
now exceptionally high in com- 
~+ parison with their 








farm implements. , - 
Iron and steel, coal 
and railroad equip- 
ment on the other 
hand have recorded 
substantial declines | 
from their full oper- | 

' 
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| 
| 
| 
| 
| 
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ating capacities. 
Despite the fact, 

however, that cur- | 

rent statistical re- 


ford, N. J. 
ports indicate that -_ . 





Upon request, information 
concerning investments will 
be furnished to readers of 
MEDICAL ECONOMICS. 
We will not answer ques 
tions regarding purely 
speculative issues. Address 
all inquiries enclosing a 
stamped envelope to the 
Financial Editor, 


investment values. 
This is a point 
which might well be 
considered by those 
who question the 
advisability of 
holding investment 
stocks at their pres- 
ent levels. On a 
good many occasions 
in the past the per- 


Ruther- 








general business is 
moving ahead at levels that are 
well above the theoretical normal, 
many expressions of disappoint- 
ment and dissatisfaction by busi- 
ness men are heard in various 
quarters. It seems that this feel- 
ing is largely due to the fact that 
business men have become accus- 
tomed during the past decade to 
the sharp advances in commodity 
prices that characterized the war 
time activity, and the recovery 


following the depression of 1921, 
but which have not been apparent 
during this period of good business. 
security 


In the markets the 


eentage yields of 
stocks have been much lower than 
they are now, and this means, of 
eourse that at such times stocks 
were selling at prices even more in 
excess of their investment values 
than they are now. 

Where however, as is the ease 
with a great many stocks today, 
they are selling to yield less than 
high grade industrial or public 
utility bonds, it would appear that 
they are quoted at unduly high 
prices. It seems entirely unlikely 
that the immediate prospects of the 
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average of such issues are so excel- 


(Concluded on Page 34) 
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Announcement 


We wish to announce the awards for 
the contest for a new name for our 
Sanelastic Bandage. Many names were 
suggested—clever, unusual and prob- 
ably of equal merit with the former 
name ‘‘Sanelastic.’’ In our judgment 
there was no name sufficiently out- 
standing to warrant a change. However, 
to fulfill the terms of the contest we 
have decided to make the awards to 
that name to which we would have 
changed if any change were deemed 
advisable. The award was therefore 
made to the following Physicians who 
had submitted the name ‘‘Everlastic’’ 


Corwin S. Clark, M.D., Jackson, Michigan 
Philip S. Easley, M.D., Statesville, N. C. 
Dr. R. M. Cullison, Pike, Iowa 
Roy G. Perham, M.D., Hasbrouck Heights, N. J. 
G. Milton Linthicum, M.D., Baltimore, Md. 
H. B. ©. Riemer, M.D., Norwood, Ohio 


EISELE & COMPANY 
Nashville, Tenn. 






















Financial Department 
(Continued from Page 32) 
issues are not at all attractive at 


lent that their common stocks 
ought to be worth more per dollar 
of investment money than high 
grade bonds. 

With regard to bond prices we 
eontinue to believe that long term 


their present price levels. Invest- 
ment funds in our opinion should 
be placed in readily marketable, 


high grade short term issues. 





Financial Questions and Answers 


Adding to a List 

QUESTION: I am now the 
owner of securities having a mar- 
ket value in excess of $10,000 and 
as I am intending to purchase an- 
Other bond I am writing to ask 
whether you think any of the fol- 
lowing issues are suitable invest- 
ments for one in the position to 
take reasonable business risk: 
Missouri, Kansas & Texas prior 
lien 5s 1962; Detroit City Gas Co. 
first 6s 1947; Southern Railway 
General 4s 1956; Denver Gas & 
Electric Lt. Co. first ref. 5s 1951; 
Wisconsin Gas & Electrie 5s 1952. 

H.D.J. 

ANSWER: You would not be 
making a mistake in selecting any 
one of the issues which are in- 
eluded in your list for investment 
consideration. 

Investing $5000 
QUESTION: Will you be good 


enough to give me your opinion of 
the following investment which I 
plan to make on the first of August 
with about $5000. 

Bonds: $1000 Montana Power 
5s 1943 @ 100%; $1000 El Paso & 
Southwestern first & ref. 5s 1965 
@ 102%; $1000 Delaware & Hud- 
son first & ref. 4s 1943 @ 91; $1000 
St. Louis San Fran. prior lien 4s 
1950 @ 77. 

Stocks: 10 shares United States 
Steel common @ 114. 

Would you make any changes in 
the above list? A.H. 

ANSWER: You have made an 
admirable selection of securities 
for conservative investment. You 
have applied the principles of 
diversification by including rail- 
road, public utility and industrial 
issues and in each group you have 
chosen securities of important and 
well established companies. 





Every Inch A Prince 


Cyril Maude, the actor, tells this 
story of the Prince of Wales: 

“There is a hospital in London 
that is the home of 20 veterans of 
the war whose faces were shot to 
pieces. No one can look at them. 
They only go out at night. 

“The Prince heard of this. He 
went to visit them. He was taken 
into a room and introduced to 16 
of them. He talked with each of 
them, expressed his sympathy, 
talked about themselves, jollied 
them. But when he had spoken 
to them all he said: ‘There are 


only 16 here. Where are the 


others?’ 





“He was told that the others 


.were kept in a room by themselves. 


They were too horrible to be seen. 
But the Prince insisted. 

“He was introduced to thre 
more. And then he inquired fo 
the 20th. ‘He is in a dark room 
by himself,’ he was told. ‘He neve 
even gets up.’ And they tried thei 
best to prevent him from seeing 
him. But the Prince insisted 
They had to show him the room 
He entered, went over to the bed 
bent down and—kissed him.” 
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.«| Controls Hyperacidity 
rest- 
} bd bd 
ok Without Inflating the Stomach 
able, 
‘*Phillips’ Milk of Magnesia’’ has a powerful affinity for Acids, 
forming Harmless Compounds that are Readily Excreted. 
m of 
a INDICATIONS acidity and prevent caries, It is 
Phillips’ Milk of Magnesia is essen- 8 ideal dentifrice, 
ower} tially antacid and mildly laxative. Note. ,One tablespoonful of 
so &| It is specifically indicated in pyrosis prog Pg of —— Cone 
1965} or hyperchlorhydria; acute, sub- “22S ig var gg S fe pre 
te, and chronic gastritis, nervous C3 UM “YC roxide and i ee 
Hud-{ acute, ar B gas a Sizing power is equivalent to 44 
51000 dyspepsia, gastric and duodenal grains of sodium bicarbonate or 
n 48 uleer, nausea and vomiting of in- 1% pints of lime water. 
fants and adults, the nausea of DOSAGE 
tates} Pregnancy, infantile summer diar- ‘ye ysual dose of Phillips’ Milk 
rhea and constipation. it is of of Magnesia, as an antacid, ranges 
es in marked value in combating auto- from one teaspoonful (4 ¢. ¢.) to 
. intoxication by acid products of one tablespoonful (16 ¢,. ¢.). This 
ce ang Metabolism occurring in diseases amount should be mixed with an 
vities affeeting the nutritional and meta- equal portion of cold water or milk 
y bolie processes, as rheumatism, gout and given half an hour after meals. 
ouj and diabetes. Its use maintains For its laxative effect, the adult 
8 of the normal state of blood alkalinity dose is one to two fluid ounces (30 
rail} and reduces the acidity of the urine to 60 ¢ ¢.). The aperient action 
strialj in cystitis and urethritis. Dentists, may be facilitated by giving the 
have} generally, recommend Phillips’ juice of lemon, lime or orange, 
t andj Milk of Magnesia to control oral half an hour thereafter. 
. the 1 
thers e 
elves. 
a O agnesia 
thre 
a te Pot 
roon CAUTION. The physician is advised to beware of imitations of Phillips’ 
re Milk of Magnesia. The genuine product bears our registered trade-mark, 
seeing Kindly prescribe in original 4-ounce and 12-ounce bottles obtainable 


sisted 
room 
e bed 


from druggists everywhere. 
Prepared only by — , : 
The Charles H. Phillips Chemical Co., New York and London 








Current Literature for Investors 


The booklets described below contain information relating to bonds. 
Readers of Medical Economics who desire one or more of them may 
obtain them free of charge by writing direct to the investment house 


whose address is given in each case. 


Mighty Servants of Civilization 
—The growth of the public utility 
business has been of tremendous 
importance in the economic devel- 
opment of our country. This illus- 
trated booklet presents some highly 
interesting facts for those inter- 
ested in the securities of power 
and light, gas, water and telephone 
and telegraph companies. Address 
The National City Company, 55 
Wall St., N. Y. 

= = * 

Building and Bonds— The ques- 
tion often asked this old estab- 
lished real estate mortgage ‘‘ How 
do you make your loans’’ is an- 
swered in detail in this booklet. 
To buyers of real estate bonds this 
explanation of their policies and 
methods of making loans on im- 
proved property will be of real in- 
terest. Address S. W. Strauss Co., 
Fifth Ave., New York, N. Y. 

* * * 

How to Invest Your Money— 
This booklet prepared and distrib- 
uted by the Better Business Bureau 
of New York City is available upon 
application. In it are many valu- 
able suggestions to the small in- 
vestor. Address Better Business 
Bureau, 280 Broadway, New York, 
N. -Y. 

7 * * 

Nation Wide Investments Offer- 
ing 7% and Safety—Is the title of 
a booklet issued by a nationally 
known real estate bond house in 
which are described many of its 
current offerings on property in 
various states including New York, 
Pennsylvania, Michigan, Texas, 





Georgia and Florida. Address G. 
L. Miller & Co., 30 East 42nd St., 
New York, N. Y. 

* * * 

Guaranteed Mortgage Certificates 
—A new booklet describing the de- 
tails of this form of investment 
which yields from 4% to 5% per 
cent. and is a legal investment for 
trust funds in the State of New 
York. Address Lawyers Mortgage 
Co., 56 Nassau St., New York, 
N.Y. 

* * * 

The Strength of the Utilities— 
Man’s progress can be measured in 
large part by his understanding 
and control of the forces of light, 
heat and power. How great the 
security is behind the bonds of 
companies supplying such commod- 
ities is interestingly told in this 
brochure. Address Halsey Stuart 
& Co., 14 Wall St., New York, N. Y. 

* * = 

Investment Suggestions for July 
—The list of securities contained 
in this offering list covers a wide 
variety of industries including rail- 
road, public utility and hydro- 
electric companies. Address 
Spencer, Trask & Co., 25 Broad St., 
New York, N. Y. 

* * * 

What You Should Know About 
Real Estate Bonds—Is the title of 
a recent booklet on the subject of 
real estate mortgages which should 
be of considerable interest to buy- 
ers of this class of security. Ad- 
dress Adair Realty & Mortgage 
Co., 270 Madison Ave., New York, 
N. Y. 
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Our Aim and Yours 


We believe the same ... for 
these reasons: 


HE Pepsodent formula is based on the 
dominant dental opinion of today. 


Your own practice, we feel safe in saying, is 
based on precisely the same thought. 


You respect the theories of yesterday. But 
you practice those of today. 


Some men, naturally, disagree with you. 
Old-school principles always die hard. 


But science has ever progressed. And 
greater things thus been achieved. The the- 
ories of ‘yesterday are giving place to the 
advancements of today. 


Thus while you practice modern prin- 
ciples in your work, we practice it in ours. 


Yours, you know about. But ours, you 
may not. 


Will you permit us, then, to send you 
much interesting information along those 
lines, together with a tube of Pepsodent 
to try? 





aca. v. & 


Name. 


Par.one, { THE PEPSODENT COMPANY 


P SQCMLEIAL 5240 Ludington Bidg., Chicago, IIL 


‘ ae Please send me, free of charge, one 
pawn are ene taal ity regular 50c size tube of Pepsodent, 


with literature and formula. 





Address 





Enclose card or letterhead 1810 ! 
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This Month’s Free Literature 





The brief paragraphs on this page are designed to keep busy physicians§ 
informed about useful literature and samples offered by manufacturers off t! 


instruments, appliances and pharmaceutical products. 


Our readers are§tl 


requested to mention ‘‘Medical Economics’’ when writing the manu-fit 


facturer for this literature. 


Hoffmann LaRoche Chemical 
Works, 19 Cliff St., New York, N. 
Y., are sending to physicians on 
request, samples of Allonal and 
literature. 

* * . 

‘*Vitamins in Diet and Health’’ 
is the title of a very well printed 
A0-page booklet of very substantial 
character. It contains a number of 
interesting tables and_ charts. 
Copies sent to physicians on re- 
quest, by the Vitamin Food Co., 
Inc., 1819 Broadway, New York, 
mm. 3. 

. * . 

‘‘Autumnal Hay-Fever’’ is a 
little 12-page booklet describing 
the prevention and treatment of 
Autumnal Hay-Fever with Rag- 
weed Pollen Extract. Published 
and sent to physicians on request 
by Swan-Myers Co., Indianapolis, 
Ind. 

. * * 

**Diagnostic Acids’’ is a para- 
graphic diseussion of the value of 
laboratory methods useful in mod- 
ern clinical medicine. It gives you 
practical information concerning 
methods of worth in general and 
diffierential diagnosis, and presents 
useful points on various available 
methods in specific conditions, as 
well as some tables useful in every 
day practice. Pocket size, sixty 
pages, cloth bound, published by 


the National Pathological Labora- 


tories, 5 South Wabash Ave, v. 
Chicago, Il. is 
oe ¢°é m.: 

fr 


Physicians desiring to present to 
expectant mothers in printed form, 
the information which they would} 
like to give them, will be interested 
in a booklet entitled ‘“Before Your} ®* 
Baby Comes,’’ which has been pub- 
lished for the medical profession 
by Imperial Granum, 153 Water St, 
New York, N. Y. 

* * * 

Samples of Alucol (Collodial 
Hydroxide of Aluminum), and lit- 
erature are supplied on request to 
physicians by the Wander Com 
pany, 37 So. Wabash Ave., Chicago, 
Til. ; 

<i £2 by 

‘*The effects of light upon Lew 
coeytes and Blood-Vessels in the 
Mesentery of the Living Animal,” 

















In DIARRHEAS 


Tannalbin 


Samples of Tablets from E. Bilhuber, Inc., 25 West Broadway, New Y 












and ‘‘Tubereulosis of the Skin,” 

are two interesting items discussed Bts 

in the June issue of ‘‘The Qua - 

Lamp,’’ published by Hanovi ™ 

Chemical & Mfg. Co., Newark, N By 

J. Copies sent on request to i 

physicians. ~ 

7 * * Pri 

Samples of Pyorrhocide (powder) Ba 
and Dentinol (liquid) and litera 

ture entitled ‘‘Causes and Effe I 

of Pyorrhea’’ will be sent to phyg Me 

sicians on request by the Dentinol§ ar 

: —~§ que 

of various ORIGIN an. 
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and Pyorrhocide Co., Ine., 
Broadway, New York, N. Y. The 
booklet contains thirty-two pages 
of very well illustrated text, illus- 
trating from life and by diagram 
the development of Pyorrhea and 
its treatment: 
+ * 7 

‘*The Effect of Radium Therapy 
Upon Physiology and Metabolism’’ 
is an attractively printed booklet 
mide up entirely of quotations 
from authorities in the professional 
field on that subject. Seme of the 
quotations are ‘‘The Discovery of 
Radioactivity,’’ ‘‘Absorption of 
Radium Emanation’’ and ‘‘ Physi- 
ology of Radium Therapy.’’ Copies 
sent on request by the National 
Radium Products Co., 345 Madison 
Ave., New York, N. Y. 

* * - 

W. F. Prior Co., Inc., Hagers- 
town, Md., will send on request a 
bound book containing a brief out- 
line of the Prior Threefold Unit of 
Service. It contains samples of 
the three different services offered 
by this organization. 

* * * 

‘‘Lamotte Standards’’ is the 
title of a 24-page booklet devoted 
to a description and discussion of 
Standardized Reagents and of*spe- 
cial apparatus including the 
LaMotte Hydrogen-Ion Testing Set, 


for the colorimetric study of 
Hydrogen-Ion Concentration. Pub- 
lished by The LaMotte Chem. 


Products Co., 
Baltimore, Md. 


* * * 


Radium Chemical Co., Forbes & 
Meyran Avenues, Pittsburgh, Pa., 
are sending to physicians on re- 
quest data on Radium Therapy for 
any of the four following purposes: 
Surgery, Gynecology, Dermatology 
and Urology. 


McCormick Bldg., 


* * * 
Samples of Epinephrin contain- 
ing the active principle of the 
Superarenal Gland in 1-1000 solu- 
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Dear Doctor 


While you do not prescribe pro- 
prietarie; except such as are 
prepared for dispensation, your 
patients are always doctoring 
themselve3 for those simple con- 
ditions sich as constipation, for 
which a physician is so rarely 
called. 


The character of laxative em- 
ployed as well as its purity and 
excellence thus becomes a mat- 
ter of concern to you in your 
practice. That is why we want 
you to know about 








Dhe Chewing Gum 
LAXATIVE 


Feen-a-mint is made from the 
usual chewing gum base, medi- 
cated with phenolphthalein, and 
sugar coated. As you well know, 
those laxative virtues of phenol- 
phthalein which have given it 
such professional popularity are 
quite wholly dependent upon its 
thorough admixture with the 
saliva and other digestive juices. 
This is imperfectly performed 
when a tablet is chewed. Given 
gum form, however, the 
complete. The user 
chews it automatically. It will 
also occur to you that because 
of that form, Feen-a-mint is a 
most handy medication to resort 
to when distaste for ordinary 
laxatives is present as with al- 
most all children and not a few 
adults. 


All druggists carry Feen-a-mint 
as a reguar line. We would be 
pleased to have opportunity to 
send you a generous sample and 
request from you will promptly 
bring it. 


Further information gladly fur- 
nished. 


Medical Division 
HEALTH PRODUCTS 


CORPORATION 
113 No.13th St., Newark, N.J. 
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The Food 
forGrowth 





Lime and Iron 


The marked improvement 
in growth and development 
that follow the adminis-ration 
of Virol is due to: 


Its wealth of Vitamins in their 
active state. 

Its well balanced nature. 

The ease with which it is 
assimilated in the m it weakened 
and debilitated concitions of the 
intestinal tract. 


VIROL 


is a great aid io the physician 
in Rickets, Anaemia, Maras- 
mus, all Wasting conditions, 
and for Expectant and Nursing 
Mothers. 


Sole Agents for U. S.A. 


GEO. C. COOK & CO., Inc. 
59 Bank St., New York 


Write to-day for 
sample and literature 
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tion will be sent to physicians o 
request by Lederle Antitoxi 
Laboratories, 511 Fifth Avenue, 
New York, N. Y. 


* * 


The Linen Underwear Co., Green- 
wich, N. Y., are sending physicians 
on request, samples of Wallace’s 
Linen Mesh Underwear, for the 
purpose of illustrating the absorb- 
ent and radiating qualities of that 
fabric. 

* * * 

A new illustrative folder describ- 
ing a complete line of baby scales 
has been issued by John Chatillon 
& Sons, 85 Cliff Street, New York, 
N. Y. Copies on request. 

* * * 


Lister Bros., Inc., 405 Lexington, 
Ave., New York, N. Y., are offering 
free copies of Lister’s Diabetic Diet 
Diary for use of patients. It pro- 
vides 31 line pages for recording 
daily diet, percentage of sugar in 
the urine, units of insulin, an article 
on Diet Computation with explana- 
tory tables and Complete Food Ta- 


bles. 
* 2 * 


‘*Clinical Index Systems for 
Doctors’’ is the title of a folder 
describing card record systems for 
physicians and interesting means 
for filing. Copies sent on request 
to Yawman & Erbe Mfg. Co.,, 
Rochester, N. Y. 

2 © 


An interesting typewritten trea- 
tise on the subject of ‘‘Business 
and Medicine’’ has been written by 
H. P. Engeln, President of the 
Engeln Electrie Co., Cleveland, 
Ohio. The edition is limited and 
copies will be sent to physicians 
only on request. 

* * 


Wm. S. Merrell Company, Cin- 
cinnati, Ohio, are offering <o inter- 
ested physicians a trial individual 
bag of their digitalis Infusion. 
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Physicians .desiring information 
on equipment to supply instant, 
abundant, hot-water may secure this 
by writing the Crane Co., 836 So. 
Michigan Ave., Chicago, Ill., for a 
copy of the ‘‘ Premier booklet,’’ 


* * * 


Literature and samples of 
‘‘S.MLA.’’ are being sent to physi- 
cians on request by the Laboratory 
Products Co., Cleveland, Ohio, to 
demonstrate the properties of that 
product. 

eee 


Physicians desiring a sample of 
Phenolphthalein-Agar or any other 
Agar Medication in accordance 
with the formulas of Dr. Max Ein- 
horn, may obtain them on request 
to The Reinschild Chemical Co., 47 
Barelay St., New York, N. Y. 


* * * * 


Post Electric Company, Ine., 30 
E, 42nd Street, New York, have 
issued a pamphlet describing and 
illustrating the Post Cautery out- 
fit. Physicians interested in Cau- 
tery will be interested in this 


circular, 
* = + 


Among the medical publications 
sent to physicians on request, we 
find the ‘‘Endocrine Herald’’ pub- 
lished quarterly by the Hudson 
Phar. Co., Union Hill, N. J., and 
devoted entirely to subjects of 
endocrinology. 


* # # 


A very interesting booklet en- 
titled ‘‘Diagnosis — The Physician 
Examines Himself’’—has been 
published by McCaskey Register 
Co., Alliance, Ohio, which tells in 
interesting narrative form how 
physicians may make themselves 
more serviceable to their patients 
and their practise more remuner- 
ative to themselves. 
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A lack of secretion in the in- 
testines is one of the principal 
causes of chronic constipation. 


PRUNOIDS 


given at night over a period of 
one week* will increase glan- 
dular activity without excit- 
ing pronounced peristalsis and 
will gradually overcome this 
form of constipation. 


Prunoids are made of Phenol- 
phthalein (one and _ one-half 
grainsin each) Cascara Sagrada, 
DeEmetinized Ipecac and Prunes. 


* * * * s 


When the heart has _ been 
weakened from prolonged 
overwork and strain, 


CACTINA 














PILLETS 


A Preparation of- the Mexican 
Night Blooming Cereus 


may be safely and effectively 
prescribed. 

Thus employed, Cactina grad- 
ually improves the nutrition 
and tone of the heart muscle, 
restores the cardiac rhythm 
and renders the heart more 
resistant to irritating influ- 
ences. Cactina is a true car- 
diac tonic without cumulative 
effect. 


Samples to Physicians Only 


We will be glad to send a lib- 
eral sample of either or both 
of the above products to any 
physician returning this cou- 
pon with his Prescription 
blank. 


(..) Prunoids. 













(..) Cactina Pillets. 


Sultan Drug Company 
St. Louis, Mo. 


































Physicians 
tell us: 


a 


That in the case of 
nervous headaches ap- 
plications of Listerine 
diluted with water, to- 
gether with its inhala- 
tion from a _handker- 
chief will often prove 
helpful to the patient. 


Enclosed with every bot- 
tle of Listerine, there és 
a circular discussing in 
detail the many uses of 
this product. We believe 
you will be interested in 
giving this circular a 
careful reading. 


LISTERINE 


—the safe antiseptic 
Made by 
Lambert Pharmacal 
Company 


NEW YORK ST. LOUIS 
TORONTO PARIS LONDON 
MADRID MEXICO CITY 


Also makers of Listerine Tooth 
Paste, Listerine Throat Tablets 
and Listerine Dermatic Soap 
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The Fourth Dimension 
in Medicine 
(Continued from Page 21) 


yet this is what the health service 
requires. 

The only solution of this prob- 
lem is for the health specialist to 
rely upon his colleagues, who are 
already practicing their individual 
specialties, for the solution of the 
more difficult problems of diagnosis 
and for special treatment. If he 
does not he will be in danger of 
becoming a faddist and will seek 
to make all of his clients healthy 
and happy by some special enthusi- 
asm of his own. 

He may seek to cure everything 
by exercises or diet or endocrines 
or psychology, all of which have 
their place but none to the exclu- 
sion of the others. He must pre- 
serve his balance. This is “done 
largely by recognizing and preserv- 
ing his sense of ignorance. He 
must not assume to know too much. 
He may do a kidney function test 
efficiently, but he must delegate 
his blood chemistry to someone 
else. He cannot search through 
an obscure nervous degeneration 
nor run the gamut of operative 
surgery. He must add to his own 
clear vision the wisdom of a spe- 
cialist in different branches whom 
he can trust. If these have been 
educated to the pre-clinical point 
of view, so much the better. 

The specialist must be of the 
right type. If there are these at 
hand you are indeed fortunate. 
This is ‘‘ where the specialist comes 
in’? in the field of health examina- 
tions. There will be an enormous 
increase of the work of the spe- 
cialist with the increase in popu- 
larity of the health examination. 

The specialist, however, must 
remember several things. First 
that the patient is a health client 
belonging to the physician and he 
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must keep faith with the referring 
doctor. 

Second, he must do his work and 
give his advice in accord with the 
general program which the health 
specialist has to lay down. He 
must remember that the appendix, 
tonsil, or cervix is but a part of 
the whole person. To him Mrs. 
Brown is a papilloma case, to the 
health physician Mrs. Brown is a 
human being, a wife, a mother; as 
complex or as indivisible as a 
protied molecule, composed of a 
series of 364 atoms which he must 
keep in mind, the most important 
of which are perhaps the following; 
a deflected system, nitrogen reten- 
tion, overweight, susceptable ar- 
teries, hallux valgus, pyorrhea, an 
irritable husband and a concealed 
appetite for cocktails. 

Third, he must not look over his 
own patients or friends who think 
that he is a good fellow and that 
would rather have his ‘‘say so’’ 
than anyone elses. He ought to 
know his own limitations while he 
is assisting in the health examina- 
tion. 

Fourth, he must commence to 
give the world some knowledge of 
pre-clinical medicine in his own 
field so that the health physician 
will be the better able to conduct 
his prophetic medicine with in- 
creasing certainty. 

In brief the health examination 
will benefit the profession as well 
as the community. It is not so 
much a specialty as a fourth dimen- 
sion in medicine which permeates 
all our present procedures. It is 
to be welcomed by all and feared 
only by the ignorant and incom- 
petent. 


Pike—“Why are you wearing so 
many coats on such a hot day?” 

Mike (carrying a paint can)— 
“I’m going to paint me fence and 
it sez on the can to obtain best 
results, put on at least three 
coats.” 
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DYSCHEZIA 


ee 


YSCHEZIA due to functional 
causes is promptly relieved, and 
normal action of the bowels gra¢1- 
ally restored by the systematic use of 


AGAROL 


The rational composition of this 
exceptional preparation cannot fail 
to impress the thoughtful praeti- 
tioner. Every ingredient fills a 
definite purpose, and in their com- 
posite influence so closely duplicate 
natural conditions that the bowels 
act normally without the least grip- 
ing or other objectionable effect. 





The more familiar the practitioner 
becomes with Agarol, the more he 
will appreciate its superiority to or- 
dinary laxatives. A trial in some 
intractable case will tell him why. 


AGAROL is the original 
Mineral Oil — Agar-Agar 
Emulsion, and has_ these 
special advantages: Per- 
fectly homogenized and 
stable; pleasant taste with- 
out artificial flavoring; 
freedom from sugar, alka- 
lies and alcohol; no con- 
tra-indications; no oil leak- 
age; no griping or pain; 
no nausea or gastric dis- 
turbances—Not habit form- 
ing. 


WM. R. WARNER & CO., Ine. 


Manufacturing Pharmaceutists 
since 1856 


113-123 West 18th Street, 
New York City 
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‘*New Orleans and Havana’’ is 
a leaflet containing general infor- 
mation on passenger service of the 
Munson Steamship Lines, 67 Wall 
St.. New York, N. Y., to those 
ports. Furnished on request to the 
above. 

P- * * * 

‘*Your Trip to Europe’’ is a 32- 
page illustrated booklet edited by 
Edward Hungerford, published by 
the International Mercantile Mar- 
ine Co., 1 Broadway, New York, 
N. Y. It deseribes a trip to 
Europe, starting with the obtain- 
ing of Passports and covering 
every branch of travel. Both in- 
teresting and instructive. Copies 
on request to physicians. 

+ * + 


The Munson Steamship Lines, 67 
Wall St., New York, N. Y., will 
send on request a sailing list and 
general information on travel to 
Nassau (Bahamas) and Eastern 
Cuba. 

* * *# 

**To the Orient From Seattle,’’ 
is the title of a very well printed 
and illustrated booklet describing 
travel to the Orient and contain- 
ing information as to fare, steam- 
ship accommodations, ports of call, 
ete. Copies sent on request by 
Dean J. Hanscom, General Passen- 
ger Agency, L. C. Smith Bldg., 
Seattle, Wash. 

* * * 

The Cunard and Anchor Steam- 
ship Lines, 25 Broadway, New 
York, N. Y., has devoted a com- 
plete brochure to a description 
with illustrations of their steam- 
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Tours and Cruises for Physicians 
and Patients 


These brief paragraphs tell of bocklets and circulars which give interest- 

ing information about tours, cruises and places to go. We publish them 

for the convenience of physicians who are interested in travel either for 
their patients or themselves. 


ship ‘‘R.M.S, Aquitania.’’ Those 
planning ocean travel for the first 
time will be interested in the gen- 
eral information contained. 

* * * 

‘*Europe’’ is the title of a book- 
let published by Raymond Whit- 
comb Co., 165 Trenton St., Boston, 
Mass., describing their tours to 
Europe this Summer. It contains 
many interesting illustrations of 
places included on the itinerary for 
these tours, as well as complete 
information about the tours them- 
selves. Copies on request to above 
company. 

* * 

‘*The Call of South America’’ 
is the title of a booklet devoted to 
a discussion of the attractions for 
tourists in South America. It con- 
tains an interesting map showing 
population and area of each coun- 
try and steamship routes from im- 
portant U. S. ports. Also quota- 
tions from Theodore Roosevelt and 
other prominent men about South 
American countries. Copies sent 
on request by Munson Steamship 
Lines, 67* Wall St., New York, 
ne. ¥- 

* * * 

‘Cunard Tours’’ is the title of 
an illustrated 48-page booklet out- 
lining itineraries for twenty differ- 
ent European tours. Copies sent 
on request by the Cunard Steam- 
ship Lines, 25 Broadway, New 
York, N.. Y. 

* * * 

‘‘Sunny., Southern California’’ 

states in.aQR:interesting manner the 
(Concluded on Page 46) 
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H.V.C. Writes Q. E. D. 


to the therapeutic problems presented in cases of 
Amenorrhoea, Dysmenorrhoea, Menorrhagia, Metrorr- 


hagia, Rigid Os, 
Abortion, Subinvolution or 
Pregnancy or Menopause. 


Post Partum Pains, 


Threatened 
the Neuroses of Puberty, 


Hayden’s Viburnum Comp. 


is antispasmodic, sedative, hemostatic and analgesic. 
Its effect is prolonged. It is pleasant to take. It is 
Before girls go away on vacation or to summer 


is prompt. 
safe to use. 


Its action 


camps make sure they have filled prescriptions for H. V. C. It 
is also invaluable in industrial or contract practice. 


USE THIS COUPON FOR SAMPLE AND LITERATURE 


MAMO  scccccccccsecs Coceccocsocece 


THE NEW YORK PHARMACEUTICAL CO. 


Bedford Springs 


Bedford, Mass, 




















Free to Physicians 


Diabetic Diet Diary 


Provides thirty-one lined pages 
for the patient to record daily 
diet, percentage of sugar in the 
urine, units of insulin, etc.—an 
article on Diet Computation with 
explanatory tables and complete 
Food Tables. 

Keeping this diary will make 
for cooperation between patient 
and physician and encourage ac- 
curacy. It is especially helpful in 
beginning treatment. 


LISTER BROS., Inc., 405 Lexington Avenue, New York City 


Gentlemen: 
LISTERS DIABETIC DIET DIARY. 


eee ee eee eee eee eee eee ee) 


Kindly send me, free of charge ( 


) copies of 
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A Bundle of 


Nerves 


best describes the aver- 

age woman as the men- 
strual period approaches. 
Sedation, although advis- 
able, should, however, be 
operative upon the 
causative area, i. e. the 
genitive tract and not 














upon the nerve centers. 


APIOLINE 


(Chapoteaut) 

is a most efficient calm- 
ative and regulator of 
the neural and ecireula- 
tory activities of the 
reproductive system 
during 

Amenorrhea , 

Dysmenorrhea 

Menorrhagia 
It, therefore, relieves the 
neuro-mental disturbance 
so often noted at such 
times. 


DOSE: One capsule t.i.d. 
week prior to menstru- 
ation and for two days 
during flow. 


Rp. Original bottles of 
24 capsules of 0.2 grms. 


Laboratoire 
de Pharmacologie, Inc. 


(Formerly Dr. Ph. Chapelle) 
92 Beekman St., N. Y. 
8 Rue Vivienne, Paris 


E. FOUGERA & CO., INC. 
U. S. Agents NEW YORK 
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Tours and Cruises-- 
(Concluded from Page 44) 


attractions to tourists of Southern 





California. It is well illustrated 
in color. It lists and describes the 
various resorts which may be 
visited. Published by the Los 
Angeles Chamber of Commerce, 
Los Angeles, Calif, 

7. * * 


‘*Hawaii’’ givies the itinerary 
of seven tours to Hawaii, and con- 
tains general imformation such as 
the kind of clothes required, prices, 
ete. Published and sent on request 
by the American Express Travel 
Department, 65 Broadway, N. Y. C. 


* * * 


The Pacific Mail Steamship Co., 
10 Hanover Sq., New York, N. Y., 
have issued a leaflet containing 
information on Summer Cruises 
from New York to Norfolk and 





California, one way by water and 
one way by rail. Copies sent on 
request. 
* * * 

Italia-America Shipping Corp., 1 
State St., New York, N. Y., have 
issued a leaflet entitled ‘‘Proposed 
Sailings to Italy.’’ It lists the 
various sailings from New York to 
Italian ports and from Italian ports 
to New York, and contains infor- 
mation on cities and climatic 
resorts in Italy, bathing resorts, 
and spas. 








WHATEVER YOUR QUESTION 
Be it the pronunciation of vitamin or 
marquisette or soviet, the spelling of a 
puzzling word—the meaning of over- 
head, novocaine, etc., this ‘‘Supreme 
Authority’’ 
WEBSTER’S 

NEW INTERNATIONAL DICTIONARY 
contains an accurate, final answer. 407,- 
000 Words. 2700 Pages. 6000 Illustra- 
tions. Regular and India Paper Edi- 
tions. Write for specimen pages, prices, 
ete.. FREE Pocket Maps if you name 
Medical Economics. 


G. & C. Merriam Co., Springfield, Mass. 
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Watching The Dollars 
Grow 


(Continued from Page 30) 


to a small second mortgage. It 
suggests to the owner, however, 
that the mortgage be secured from 
the builder or one of the dealers 
supplying material so that he will 
not need pay an exhorbitant rate 
of interest.. In connection with 
granting a loan, this Asso- 
ciation does not charge bonuses or 
commissions. There is a small 
charge made to cover legal ex- 
penses which include searching of 
the title, appraising the property 
and the drawing up of the papers. 
It is surprising how many people 
have secured homes who have had 
but little money saved and who 
have repaid it on the amortization 
basis without hardship. 

Many interesting stories unfold 
if one reads between the lines of 
a mortgage policy in the Associa- 
tion. I have in mind a young girl 
who called at the office early in 
1924. She looked like such 2 
youngster that I was very much 
surprised when she told me she 
had been married two years and 
had a child several months old. 
She and her husband were anxious 
to. get into the country where this 
baby could enjoy fresh air and 
green grass in the summer time. 
The husband was a mere boy of 
twenty-two of twenty-three. Their 
savings consisted of $400 in cash 
and a lot in one of the nearby 
suburbs. They were desirous of 
building a little home to cost 
around $4,500. 

Through our assistance they were 
able to build this home and be in 
it before the end of the summer. 
The amount they are paying on 
their mortgage is less than they 
had been paying for a most un- 
(Concluded. on Page 48) 
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When hepatic seeretion is sup- 
pressed, in whole or in part, 
the process of digestion ceases 
to work smoothly and after a 
time the sufferer seeks pro- 
fessional advice. 


Among the several agents 
recommended 


CHIONIA 


A Preparation of Chionanthus 
Virginica 


has won a position of promi- 
nence. It has been in use for 
so many years that practi- 
cally the entire profession is 
acquainted with its value as 
an hepatic stimulant. Prepar- 
ed exclusively for Physicians’ 
Prescriptions. 
* * * 

It is a fact that the combina- 
tion of the five Bromides of 
Potassium, Sodium, Ammon- 
ium, Calcium and Lithium 
presented in a pure and elig- 
ible form has decided advan- 
tages over the single salts. It 
is also a fact that the bromide 
treatment can be pressed to 
much greater extent through 
the use of 


PEACOCK’S 
BROMIDES 


than is possible with the 
single salts. 

Each fluid drachm contains 15 
grains of the purest bromides 
of potassium, sodium, ammon- 
ium, calcium and lithium. 
SSSSeeseeeesesesseeaeesesaseese 
We will be glad to send a lib- 
eral sample of either or both 
of the above products to any 
physician returning this cou- 
pon with his Prescription 
blank. 

(..) Chionia. 

(..) Peacock’s Bromides. 


Peacock Chemical Co. 
St. Louis, Mo. 
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(Concluded from Page 47) 


desirable apartment in a noisy sec- 
tion in town. 

It is very easy to resell a house 
that has a Building and Loan mort- 
gage on it since the average person 
is very much in favor of this type 
of mortgage. A desirable feature 
of the amortization plan of mort- 
gage is that during a man’s most 
successful years he is paying for 
his home and when he is a little 


4 


older and perhaps retired, his home 
is free and clear. 

It has been said that a French- 
man will fight for his home but not 
for his boarding house. Owning 
ones own home establishes for one 
a better standing in the com- 
munity, increasing personal credit, 
fills one with a feeling of pride, 
and gives a satisfied, contented 
feeling which enables one to get 
the most joy from life. 





Serving Patients and Physicians Equally 
(Concluded from Page 23) 


My conclusion is that the profes- 
sion of medicine is not being 
degraded if we let it embrace what 
we might term the BUSINESS of 
medicine. I believe the practi- 


tioner of medicine should adopt my 
motto: 

‘‘COMPLETE SERVICE TO 
MY PATIENTS AND JUST 
SERVICE TO MYSELF.’? 








[ What Tonic Do You Depend On 


In the care of debilitated or convalescent patients? 
Thousands of American physicians place their faith in 


Gray’s Glycerine Tonic Comp. 


(Formula Dr. John P. Gray) 


and have been doing so for nearly thirty-five years! 
If you are not familiar with this exceptional tonic restorative, 
we are ready to show our confidence in its oe merits 
by sending you free of all expense our regular 6-0 

Just Fill Out This Blank and Mail To 


DOB. cccovcscee 


THE PURDUE FREDERICK CO., 


135 Christopher Street, New York City. 
A Demonstration Supply of Gray’s Tonic will be appreciated: 


Seeeeeseeeeeeeseseeseeeserene City eeeeeseeeeeseeresweres State 


ce package. 


M.D. 
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